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SITUATION: 

 

You are a sales representative for Bunch, an American company that is specialized in family cargo bikes. The brand has decided to 

open a new store on the French Riviera. The aim is to develop this means of transport and convince your customers this may be a 

new option to travel. You can also present the product as a permanent option to go greener. 

 

Identify your customer base and prepare your arguments. 

 

Use the following hints: 

 

 The advantages of the product 

 The different possible uses 

 The environmentally-friendly aspect 

 The possibility to customize it by choosing different options 

 The availability 

 


