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Brand  Marshall  

Model Name  Marshall Woburn II  

Speaker Type  Woofer  

Connectivity 
Technology  

Bluetooth, 3.5 mm Input, RCA Input  

Special Feature  
Noise Cancelling, Touch Panel, Ultra Portable Bluetooth 
Speaker, Lasts 8-10 hours with single charge  

 

 Larger than life sound - with high trebles, handles low base with ease and clear mid range. 

 Wirelessly connect with Bluetooth 5.0 and aptX technology provides lossless wireless sound 
at a range of up to 30 feet while maintaining connectivity.  

 Customize your sound - fine-tune your music to meet your requirements. Just use the 
Marshall Bluetooth app or the analogue controls on your speakers top panel to perfect your 
sound according to the room you’re in.  

 There are more ways to connect than just Bluetooth 5.0. Plug into the RCA or 3. 5 mm Input 
for an analogue listening experience.  

 In addition to the analog control knobs, you can use the Marshall Bluetooth app to customize 
your listening experience or control the music you’re listening to.  

 Iconic Marshall design.  

 Covered by the Zound Industries USA Inc. one-year Limited Warranty. Additional terms 
apply.  

 

 

 
 



 
 
 
SITUATION: 
 

You work as a sales advisor at Marshall. Best Buy, an American consumer electronics retailer, has 

bought a stock of Marshall Woburn II Wireless Bluetooth speakers to launch this new product in its 

Midwestern state stores.  

 

You are asked to make a presentation of the product to the store managers so as to promote it. You 

will: 

• Identify your customer base. 
 
• List the assets of the product. 
 
• Suggest different ways to promote it  
 


