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Google’s self-driving car

Would you take a ride in a car that has no steering wheel, pedals, brakes
or accelerator? How Google’s self-driving car works:

A laser sensor scans 360
degrees around the vehicle data from the sensors
for objects and helps : ¥  and regulates vehicle
determine its location. /] . behavior.

A processor reads the

Radar helps deter-
mine speed by
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the speed of
vehicles ahead.-
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Orientation sensor located inside Wheel hub sensor detects the
the car tracks the car’'s motion and number of rotations to help deter-
balance. mine the car’s location.

SITUATION:

You work for Google as the Head of the Sales Department and you have to promote the new self-
driving car in order to release its advertising in the newspapers.

Try to find some arguments you could present publicly to seduce as many customers as possible.
Consider the following hints:

- Identify your customers and explain how this car will satisfy their needs
- What are the advantages of the self-driving cars and why is it so revolutionary?
- How can you reassure reluctant clients about the high safety of this car?

- The positive consequences on the environment and on the driver’s well-being.
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